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	Dear classic owner,

I would like to thank you all for your continued encouragement and support.
So far, I have sent out nearly 500 copies of the "How to buy a classic car" information pack, and have now been asked to produce "How to sell a classic car".  The keyboard is working overtime and the second pack will be ready for the next issue of this newsletter.
As part of my focus on the classic car market, I have been studying the fortunes of the auction scene. Lately this has seen a mixture of ups and downs, and while some auction houses are now reporting that they are selling 90% of the cars they offer for sale – and that 90% are achieving hammer price – this was certainly not always the case.
Looking in detail at the cars that were on offer last month, it is clear that there were some that were very desirable indeed – but there were also many that were just there to make up the numbers. For this reason, you need to be very cautious when buying at auction. A car may look great in a catalogue, or  when it's been cleaned up and put under the lights, but you must check the history and overall condition of the car before you even think of bidding for it. 
With the top auction houses in the UK advertising high turnout and strong sales figures, and sales from Europe and other markets reportedly on the increase, it was quite a month. Does this mean it is a good time to sell? Or is now the right time to buy that 'barn find' and start on a major restoration?
As I am currently involved in overseeing a number of restoration projects, I am often asked what enhancements can be Incorporated into a restoration to make a classic car more reliable, safer and more comfortable. There are two schools of thought on this, and what you decide depends very much on what you want to do with the car when you have finished restoring it – whether you want a usable car or a show car.
If you are considering investing in a classic car and need some assistance, please do not hesitate to contact me.

Next month I will be focusing on the best options for purchasing a classic car – auction, broker, dealer or private sale.
The "How to buy a classic car" information pack is still available – if you would like a copy, please forward your details to me. Click here
Happy motoring 

Keith Riddington
sales@classicmobilia.co.uk
www.classicmobilia.co.uk+ 00  44  (0)7889 805432  (0)7889 805432   
Please let me know what you would like to see in Classicmobilia E'news 
If you are interested in selling your Classic Car, we are here to assist.


	

	

	


	


